The 2 ™ JCI Investor Executive Networking

A networking meeting produced by JCI, Inc., an international management consulting firm. This
meeting provides executives, bankers, venture capitalists, lawyers, accountants, and entrepreneurs
alike with networking opportunities in order to create new business both inside and outside of Japan.

m Advisors ; Over 2000 Participants Since Our March 2004
Kimio Agata Former CEO, Chairman and Advisor, NEC Planning Research, Ltd

Allen Miner Founder and CEO of SunBridge Group and Former president of Oracle Japan
Tamotsu Iba Advisor, Sony Corporation JCI

Hideo Ohkubo President and CEO, Forval Corporation INVESTOR & EXECUTIVE
Takashi Sakamoto President and CEO, BOOKOFF CORPORATION NETWORK

Keiichiro Tsukamoto President and CEO, Impress Corporation
Seishiro Tsuruho Ph.D., Former President and CEO, NTT Software Corporation

Shiro Fujita Founding President and CEO, NTT DATA CORPORATION
Shin-ichi Horii Founding Chairman, Japan Venture Capital Association
Takanori Mizuno President, FUJI TOKOHA University and International Economist

m Host Host: JCI, Inc. m Supported by 18 organizations ( http://www.jci-inc.com/promortionpartner.html )m Time:
18:00 20:00 m 10,000 Yen (includes food and drink) m Registration is limited to 100 people ®m Venue Top of
Akasaka, Akasaka Prince Hotel (Address: Kioicho 1-2 , Chiyoda-ku, Tokyo TEL: 03-3234-1121) (by railway:
Akasaka-mitsuke Stn - Ginza and Marunouchi Line, Nagatacho-Stn — Hanzomon and Nanboku Line)

m Sponsors: KPMG AZSA&Co. ACCESS INTERNATIONAL LOW GROUP Nippon Life Insurance Company

m Wire Transfer Sumitomo Mitsui Banking Corporation Kojimachi-branch futsu 8720829

Please FAX to JCI, Inc. by Wednesday, March 15"
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Please put a circle on all the items below that interest you
01. Financing 02. Investment 03. Loans 04. M&A ( Purchase)
05. Recruiting 06. Executive 07. Training 08. Providing Training
Search
Field of 09.Corporate 10. Developing 11. Entering 12  strengthening sales
Alliance New Business | Foreign markets force Enlarging distribution
Interest
channel
13. M&A ( Sale) 14. Turnaround 15. IR PR 16. Publicity
Advertising
17.0ther Please provide details
describe your
business
JCI, Inc. Business Event Division http://www.jci-inc.com KP
102-0083 Kojimachi Shimura Building3F, Kojimachi 4-1-5, Chiyoda-ku, Tokyo
TEL: (03) 5226-5081 FAX: (03) 5226-5087 TO: Kinoshita, Okazaki seminar@jci-inc.com




